
Every two years the collective blood pressure of   
apartment building owners increases. The Denver 
County Assessor’s office mails a “love letter” in the 
form a Notice of Value to property owners in the 
springtime of each odd numbered year. Property   
owners who believe the value and/or classification is 
not accurate have the right to protest.

Greg Johnson and Kyle Malnati, hosted an exclusive 
event in late April with the goal of educating Calibrate 
clients and creating a sense of community for apart-
ment building owners. Over 70 Denver apartment  
owners networked while enjoying food and drinks 
before the presentation began. Greg Johnson was 
the emcee and provided a pointed apartment market     
update before introducing Catherine Murphy from 
Chase for her interest rate update. The “main event” 
for the evening was a detailed presentation by Denver 
County’s Assessor, Keith Erffmeyer, which included  
everything you need to know about property taxes. 

As Calibrate clients left the event, they received guide 
book with every multifamily sale from the base period 
and a “golden ticket” to a complimentary consulting 
session where Calibrate brokers would coach you 
through the process of completing your assessment 
protest in the coming weeks. 
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736 Ogden St.
Sold: $878,000
$219,500/Unit

849 Washington St.
Sold: $832,000
$166,400/Unit

1658 Lafayette St.
Sold: $1,850,000

Mixed-Use Building

901 Jasmine St.
Sold: $1,430,000

$89,375/Unit

1620-1632 Emerson St.
Sold: $1,550,000

$258,334/Unit

833 Emerson St.
Sold: $3,750,000

$187,500/Unit

1444 Lafayette St.
Sold: $2,220,000

$185,000/Unit

1328 Corona St.
Sold: $1,575,000

$157,500/Unit

555 Jurassic Ct.
Sold: $1,175,000

Single-Tenant Net Lease

Kyle Malnati
303.482.2828

Kyle@CalibrateRE.comwww.CalibrateRE.com

1535 Grant St.
Sold: $5,500,000

$189,655/Unit

1325 Madison St.
Sold: $2,100,000

$175,000/Unit

101 Logan St.
List Price: $1,175,000

$235,000/Unit

4321 E. Hale Pkwy.
Sold: $3,000,000

$200,000/Unit

5300-86 E. Asbury Ave.
List Price: $4,500,000

$140,625/Unit

Proudly based in Denver, CO, Calibrate Real Estate, LLC, is a commercial real estate firm that specializes in apartment 
brokerage and investment sales in Central Denver’s most attractive neighborhoods. Kyle Malnati and Greg Johnson, 
consistently meet the needs of the private apartment investor by sharing their expertise. Combined, they have successfully 
brokered nearly $300,000,000 of Colorado real estate for their clients.

Calibrate Real Estate, LLC
900 East Louisiana Avenue, Suite 203

 Denver, CO 80210

Our Current Listings and Recent Sales Highlights

CENTRAL DENVER MARKET REPORT
Owners brace for assessor’s Letter

A few days later in May… many of Calibrate Real 
Estate’s clients were shocked when they received 
the actual Notice of Value for their apartment build-
ing. Each person knew that this figure would be 
used to calculate their 2017 property taxes payable 
in 2018. The phone lines at Calibrate started to ring 
with requests for help, we answered the call, and our 
calendars filled up for the rest of the month with over 
100 individual property protests filed for clients.

Before 8/31/17, anyone that filed a written protest will 
receive a Notice of Determination. Some may choose 
to stop at this step, but in our experience, we recom-
mend continuing the process as we have found that 
the largest change in value happens when a property 
owner schedules a meeting the Denver’s Board of 
Equalization. 

You must file your appeal on or before 9/15/2017 if 
you are not satisfied with the Assessor’s determina-
tion and wish to continue your protest with the Board 
of Equalization. If you missed this special event in 
April, we recorded it on our YouTube channel so that 
you could watch the presentation as you fill out your 
appeal forms and prepare to meet with the Board of 
Equalization. 

To find the video, simply search “Calibrate Keith   
Erffmeyer” into Google.

BONUS: 8 Tips directly from the Denver Assessor 
when filing valuation protests

1. DON’T consider the current market
2. DO remember the date of value (6/30/16)
3. DON’T protest the taxes (you technically don’t 
know what they’re going to tax you)
4. DO consider the value
5. DON’T consider the rate of increase
6. DO review the property characteristics
7. DON’T simply say “the value is too high”
8. DO provide evidence: sales, photos, descriptions 
of issues negative to the property, estimates of cost 

Wallaby’s Liquor Store
List Price: $4,600,000

Business For Sale

1314 Elizabeth St.
List Price: $2,000,000

$222,222/Unit

607 22nd St.
List Price: $5,700,000

$356,250/Unit

1537 Gaylord St.
List Price: $1,220,000

$174,286/Unit

2336 S. Linden Ct.
Sold: $585,000
$146,250/Unit

560-570 Garfield St. 
Sold: $1,400,000

$280,000/Unit



Client Corner: It is all about timing!

1222-1226 E. 10th Ave.
$3,705,000

$285,000/Unit

150 Garfield St.
$1,638,000

$234,000/Unit

1113 E. 14th Ave.
$2,950,000

$368,750/Unit

1520 Steele St.
$1,250,000

$208,333/Unit

807 E. 5th Ave.
$1,320,000

$165,000/Unit

80 S. Washington St.
$930,000

$132,857/Unit

2358 S. University Blvd.
$1,855,000

$154,583/Unit

2727 W. 33rd Ave.
$4,800,000

$282,353/Unit

1639 Race St. 
$2,350,000

$195,833/Unit

1641-1645 Vine St. 
$1,195,000

$132,778/Unit

Central Denver Sales  3/1/17 - 6/1/17

Source: CoStar, 5+ units. Does not include all central Denver sales.

1124 Saint Paul St.
$1,575,000

$262,500/Unit

Almost every real estate listing can be distilled to three 
primary concerns for the Seller: price, time, and stress.

The Seller of an apartment building at 9th Avenue and 
Washington Street presented Calibrate Real Estate 
with a challenge… “please find a no-drama, all-cash 
buyer and get this property sold in less than one 
month’s time!” 

We achieved their objective by closing in just ten 
business days!

How did we do this? Knowing that it would take about 
a week to do showings, we created a marketing strat-
egy that would attract the largest group of investors 
in the shortest amount of time. We presented several 
offers to the Seller, but one stood out the most. The 
eventual Buyer was able to submit an “AS-IS,” all-cash 
offer using funds from a 1031 Exchange. It definitely 
helped the Seller’s decision making process when they 
found out that the Buyer was a well- established, local 
real estate family that already owned several vintage 
buildings in Central Denver.

A special component of this story was shared at the 
closing table where the Seller informed us that they 
had owned this rental property for 44 years! We are 
honored and humbled to play a special role in a real 
estate investor’s journey as their success is realized at 
the finish line. We firmly believe that we don’t just bro-
ker real estate… we are in the business of brokering 
legacy for our clients. 

Please note: While prices continue to set records, this is the  
second quarter in a row that we have seen a significant drop-off 
in Central Denver sales volume (compared to the past couple of 
years).

245 Bannock St. 
$3,250,000

$216,667/Unit


